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I'd NOW like to DEAL with the MISSing INvoices.

The reSULTS of the SURvey were extrEMEIly INt'resting.
We NOW have to LOOK at what this PROject inVOLVES.
By manuFACTuring in ASia we have GREATer flexiBILity.
Our PREvious exPERience is LARgely irRELevant.

The reSULTS are BETTer when the PRODucts are LAMinated.
We CANnot afFORD a SINgle misTAKE.

We CANnot igNORE the OPerating costs.

Our fiNANcial resERVES leave a LOT to be deSiRed.

The GREATest opporTUNities are unDOUBTedly overSEAS.
We were MUCH too SLOW with the PAtent application

| would LIKE to EMphasize the SUPPly-chain problems.
We NEED to GIVE this GREAter EMphasis.

PAYments to Agents have been HUGEIly exCESSive.
PEOple will be surPRIsed by the LACK of faClLities.

We NEED to carry OUT a feasiBILity study.

Our GREAtest PROBlem has been the FLUctuating CURRency.

There are MANY opporTUnities in the pharmacEUtical area.
SELLing through Agents is MUCH more proDUCtive.

The Asian FIGures are comPLEtely unsatisFACtory.
CorRUPtion is a PROBlem that HAS to be faced UP to.

The deVELopment costs are Llkely to be proHIBitive.

The inlTial results have been ABsolutely senSAtional.

The econOmic value is comPLEtely undenlable.

Any Other reaction would be TOTally hypoCRItical.
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The BENefits of this PROject are LARgely eduCAtional.
UnFORtunately, the SURvey results are RAther incomPLETE.
There are a NUMber of SERious DRAWbacks involved.

I'd NOW like to MENtion the LIVing conditions.

Profits in the first MONths were unbeLlEvably high.

This has meant a revoLUTion in WHOLEsaling practices.
THESE two FACtors make a POtent combinAtion.

We NEED to ask MORE from participating Agents.

Our PROduct range lacks sufFICient varlety.

Our BILLing proCEDures are WOEfully inADequate.

We've MANaged to reDUCE the NUMber of comPONents.

I'm SURE we're all aGREED on the BENefits of competltion.
The BORneo project presents conSiDerable CHALLenges.

In the last YEAR, sales have been WELL above AVerage.

We NEED to ceMENT our NEW AlLLiances.

The manuFACTuring conDITions are VERY advantAgeous.
The PROBlems we've HAD have been MOSTly adMINistrative.
I'd LIKE to TALK about our REcent aCHIEVEments.

The COMpany sells a LARGE number of TRAvel accessories.
It's Vital to reMEMber the NEEDS of the conSUMer.

It's a CLIche to SAY that the CUStomer is KING.

We can ONLY comPETE on QUALity and deSIGN.

The most imPORtant Aspect is STAFF deVELopment.

The Economy in this REGion is almost TOTally agriCULtural.
We HAVE to reMEMber there is CUT-throat competition.



